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FURTHER INFORMATION, including financial performance, will be 
made available to qualified buyers upon execution of a 

NON-DISCLOSURE AGREEMENT and proof of financial capability. 
 

 

 

 

FILL OUT AND SUBMIT NDA   

DISCLAIMER: All information contained herein has been provided by the Client Company and while believed to be correct has not been verified.  This information, including any recast and/or projections of financial data, 
reflect considerable assumptions and subjective judgments which may or may not prove to be correct.  There can be no guarantees that the Company’s past performance is achievable in the future.  Arthur Berry & 
Company makes no representations or warranties as to accuracy, truthfulness or completeness of the information presented herein and shall not be liable for any loss or injury in any way connected to this document. At 
all times Arthur Berry & Company and its agents are agents for the Seller and not for the Buyer, unless otherwise provided in writing.  Recipient must do their own due diligence.  Price and terms are subject to change. 

 

ASSETS 

  
Furniture, Fixtures & Equipment $400,000 
Intangible Value (Incl. Liq. Lic)     1,475,000 
  
Total Assets $1,875,000 
  
Financial information provided by Seller 

INCOME STATEMENT SUMMARY 
 
2024/2025 AVG Gross Sales $3,177,000 
 
 

 

2024/2025 AVG EBITDA $580,599 
 

 
 

Aug 2026 YTD EBITDA $532,421 
 
 

 
 

 
 

Financial information provided by Seller 
 
 

 
 

NOTE: 2026 YTD thru August YOY Gross 
Revenue is up 4% and YOY EBITDA is up 30% 

Randy Limani 
 
208-639-6172 
rlimani@arthurberry.com 
  

File 5309  /  Rev20260911 

 

 

 

 

 

 

 
 
 
 

THE COMPANY 
This is a rare opportunity to acquire a profitable, well-established gastropub located in the 
heart of one of the fastest-growing communities in the nation. Founded in 2019 by 
experienced restaurateurs, the Business quickly established itself as a local favorite for 
hand-crafted, from-scratch American fare, specialty cocktails, and a curated selection of 
regional draft beers — and then proved its durability by navigating the most challenging 
period in modern restaurant history and emerging profitable and growing. The concept 
blends a casually elevated, high-energy dining room with a broad-spectrum menu 
spanning upscale pub favorites, signature entrees, a popular weekend brunch, and a well-
attended weekday happy hour. Most importantly for a buyer, the Business is semi-
passively run: a tenured general manager and kitchen manager handle day-to-day 
operations, allowing current ownership to operate at arm's length while the Business 
continues to produce consistent profitability. 
 

THE LOCATION 
The Business operates from an approximately 2,750-square-foot leased facility in a vibrant, walkable downtown district. The space features a 
comfortable, modern interior and a generous 60-seat tree-shaded patio with roll-up garage doors and an indoor/outdoor bar that expands 
seasonal capacity and drive strong warm-weather revenue. The premises are held under a market-rate lease, giving a buyer predictable 
occupancy costs in a trade area experiencing exceptional population and commercial growth.  Landlord is willing to negotiate a long-term lease 
with options. 
 

THE STRENGTHS 
With current year top line YOY sales growth and dramatically improved margins, the business benefits from a loyal customer base built through 
consistent execution since opening; a strong local brand identity and consistently high customer ratings; a differentiated from-scratch menu that 
commands healthy price points; multiple revenue drivers including lunch, dinner, weekend brunch, happy hour, patio dining, and online ordering; 
and a full bar program featuring craft cocktails and regional taps. Critically, experienced management is in place, providing continuity of 
operations through and beyond a transition. Modern systems — including an integrated POS with online ordering and reservations — support 
efficient operations, and the Business's proven performance through a demanding operating environment speaks to the strength of its team and 
concept. 
 

THE REASON FOR SELLING 
After more than 30 years in the restaurant industry, the owners now have their sights set on retiring after building the Business into a profitable 
fixture of its community. 
 

THE IDEAL BUYER 
The ideal acquirer is one of two profiles: (1) an experienced restaurant operator seeking to own a proven, profitable concept with the systems, 
staff, and reputation already in place; or (2) a multi-unit restaurant operator looking to add a successful “bolt-on” location with quality management 
in place, allowing the acquisition to be absorbed into an existing platform with minimal disruption and immediate cash flow contribution. 
  

THE POSSIBILITIES 
The Business generates strong results today, yet meaningful upside remains for a motivated owner. Opportunities include extended hours or 
additional service dayparts, expanded catering and private-event business, growth of the brunch and happy-hour franchises, targeted digital 
marketing to capture the area's rapid population growth, and potentially replicate this vibrant, proven concept in nearby high-growth submarkets. 
For a multi-unit operator, purchasing synergies and shared overhead offer immediate margin enhancement.  

  
  

Established & Profitable 
Gastropub 

  
  

  

Treasure Valley, Idaho Location 

ASKING PRICE 
$1,875,000 

(Plus Inventory) 
 

 
 

 

 
 

Price Includes Liquor License 
  

 TERMS: 
Cash 
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