Stable and Profitable
Home Services Company

Treasure Valley, Idaho Location

THE COMPANY

This locally owned pest control, tree and shrub care, and lawn services ASKING PRICE
company has been proudly serving southwest Idaho for over 35 years with

the same owners. The company has built its business on quality service, $595,000

long term customer relationships and a stellar reputation for reliability and
professionalism. Serving both residential and commercial customers with
most customers on established programs, the company is well diversified TERMS:
and established. The company comes turn key and ready to pick up Cash

further profitable growth.

THE LOCATION
The well maintained turnkey application equipment and vehicles are stored locally at the owner’s residence and the
business is managed from home, creating a flexible opportunity for a new buyer to store in their selected location.

THE STRENGTHS

Established long term customers and a superior reputation are the company’s biggest strengths. In a market dominated
by word of mouth, this company has always served customers well and their reputation precedes them. In addition,
current new opportunities are driven by organic growth, allowing for further marketing with new lIdaho residents.

THE REASON FOR SELLING
Sellers have built an outstanding business and are excited to enjoy retirement and watch the new buyers take it to the
next level.

THE IDEAL BUYER
The ideal buyer would be independent operators, family-owned companies, or regional businesses that support a
commitment to customer service and strong employee culture.

THE POSSIBILITIES

Idaho has had the highest population growth in the country since 2020 and continues to accelerate. Digital marketing,
social media and online advertising haven’t been emphasized in the past and provide significant opportunities for
growth, especially for new residents. Minor staff training could provide opportunities for cross selling the many
capabilities of the company such as lawn and tree care along with pest services. An inexpensive customer
management software package will also improve efficiency.

Justin Badraun ASSET PRICE ALLOCATION INCOME STATEMENT SUMMARY
Furniture, Fixtures & Equipment $275,000 2025 Gross Sales $498,581
208-639-6173 Inventory 10,000 4-year Average Gross Sales $478,044
justin@arthurberry.com Gooduwill / Non-compete 310,000
File 5306 / 20260729 2025 Cash Flow $120,463
e Total Price Allocation $595,000 4-year Average Cash Flow $135,497
Financial information provided by Seller Financial information provided by Seller
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DISCLAIMER: All information contained herein has been provided by the Client Company and while believed to be correct has not been verified. This information, including any recast and/or projections of financial data,
reflect considerable assumptions and subjective judgments which may or may not prove to be correct. There can be no guarantees that the Company’s past performance is achievable in the future. Arthur Berry &
Company makes no representations or warranties as to accuracy, truthfulness or completeness of the information presented herein and shall not be liable for any loss or injury in any way connected to this document. At
all times Arthur Berry & Company and its agents are agents for the Seller and not for the Buyer, unless otherwise provided in writing. Recipient must do their own due diligence. Price and terms are subject to change.
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