Equestrian School

Intermountain West Location

THE COMPANY

Founded on a passion for all things Cowboy, and preserving a fading way of life, this
Equestrian School has become the pinnacle, of its genre, in the world. Demand is
extremely high and tuition deposits are backlogged several years. The school was
established in 2018 and offers several courses ranging from three weeks to 36 weeks and
operates year round for great cash flow. Local horse owners line up daily with horses for
these students to perfect their trade and creating a secondary source of income. It looks
like a scene from Yellowstone but this thriving business is highly profitable while sustaining
a lifestyle opportunity as well. The owner runs the business remotely, from Mexico, for
seven to eight months of the year.

THE LOCATION

Located on 25 acres this beautiful property boasts a nearly 7,000 square foot (three-level)
custom home. It currently serves as boarding and classroom area for the 20+ students
per class cycle. There are also two smaller homes on the property occupied by
instructors. A large, heated, 5,000 square foot custom barn serves as the main student
training area complete with a gracious tack room and stables. There is a large riding
arena and a three acre pasture for grazing horses as well. A pivot line and pump easily
irrigate the nearly 20 acres of additional pasture and room for future improvements.

THE STRENGTHS

First of all, the intangibles are priceless. The business itself boasts great margins and has
the ability to double its student body, if desired, by building additional boarding on the large
property. The custom home could easily be returned to a single family dwelling. There is
a constant influx of students and the nearly 740,000 followers on Facebook alone make it
easy to market to others (Facebook page included in sale). Additional instructors are easily
attainable from graduating student body seeking further accreditation.

THE REASON FOR SELLING

The owner lives most of the year out of country and wants to focus his efforts elsewhere.

THE IDEAL BUYER

ASKING PRICE
—$3;456;000—

Price Reduced to

$2,900,000

Business: $1,200,000
TERMS: Cash
Real Estate: $1,700,000

TERMS: OWC with 10% down OAC

HIGHLIGHTS

« Facebook page with 228,000 followers
o Years of deposits from future students
¢ Includes 6,800+ SF home

e Includes 1,300 SF manager’s home

o Includes 400 SF tiny home

o Water rights and pump

The ideal buyer could be a businessman who wants an established business with lots of room for expansion. It could also be someone who
wants to experience a magnificent horse property, with a large custom home and a highly productive business opportunity at the same time. It
would truly be a great place to raise a family away from the complexities of big city life. The owner will provide assistance to the new owner as
to the intricacies of running the business after the sale. He can also do frequent appearances, via zoom and on location, in the future.

COMMENTS

This is a unique, once in a lifetime, opportunity that would be nearly impossible to replicate. The property is far enough from a large city to be
completely rural yet 15 to 20 minutes from a civilized metropolitan area with well over 100,000 Rocky Mountain outdoor enthusiasts. No pollution
or traffic jams, just wide open views of the best the Creator had to offer.

Tom Smlth ASSETS INCOME STATEMENT SUMMARY
Furniture, Fixtures & Equipment $266,500 2025 Gross Sales $915,418

208-639-6171
Inventory 49,000

tom@arthurberry.com 2025 Recast SDCF* $442,120
Total Assets $315,500
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Financial information provided by Seller
*Seller Discretionary Cash Flow

250 W Bobwhite Court, Suite 230
Boise, Idaho 83706
208-336-8000
www.arthurberry.com

TO RECEIVE ADDITIONAL INFORMATION, please clink the link below
to fill out and submit an electronic Non-Disclosure Agreement.
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DISCLAIMER: All information contained herein has been provided by the Client Company and while believed to be correct has not been verified. This information, including any recast and/or projections of financial data,
reflect considerable assumptions and subjective judgments which may or may not prove to be correct. There can be no guarantees that the Company’s past performance is achievable in the future. Arthur Berry &
Company makes no representations or warranties as to accuracy, truthfulness or completeness of the information presented herein and shall not be liable for any loss or injury in any way connected to this document. At
all times Arthur Berry & Company and its agents are agents for the Seller and not for the Buyer, unless otherwise provided in writing. Recipient must do their own due diligence. Price and terms are subject to change.
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