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Home Improvement Product

Distribution and Installation Business
in l[daho Resort Area

THE COMPANY

Lifestyle - Profitable - Stable. Three words that best describe this “best in class” ASK'NG PRlCE
company in its market area. Located in a picturesque setting with the backdrop of $750 000
mountains in all directions, the business is perfectly situated in the heart of an )

outdoor enthusiast’s dream environment with four distinct seasons and activities
conducive to each. Lifestyle, indeed! A buyer does not need to sacrifice a decent TERMS:
living to live this dream, as the business has a history of profitability and )
opportunities to expand the product lines if desired. Stability comes in the form of
at least three company attributes: The company is over 25 years old, very well

known in its market area and the company enjoys a large market share by virtwe ¥ 3 R ctition. As a
manufacturer’s representative for the highest quality product lines in its market niche, the CHyfEREEN o - i price points
for every budget, but its core customers are higher end product pugghasers which als ' g argins. The
company has five full time equivalent employees, including a onist, inside and o mators) and

installers. The seller works in the business full time and do and as well as estin}

THE LOCATION

The business is located in a high mgRin 3 : Meho. The are i rown substantially over the last 10 years
s is located in an approximately 2,500

square foot leased loc e space is e and recently renovated.
THE STR
The CompRSeaf e ! ) ind"great reputation representing the best products in its industry, has very

little compelil = b i M cstalf and has that great Ilfestyle opportunity thing going on' The Company is

may need to be a transition period with the purchaser of the company and they are open to staying on with the business for a
negotiated period of time.

THE IDEAL BUYER

The ideal buyer is a good manager with project management and/or basic construction background or the ability to learn simple
project management. Mechanical aptitude for product installation is a plus. The seller will help train and the manufacturers also
provide product installation training.

. . ASSETS INCOME STATEMENT SUMMARY*
Randy Limani
Furniture, Fixtures & Equipment $301,000 |2024 Gross Sales $1,800,422
_R20. Intangible Value 659,000
208-639-6172 2024 SDE** $400,683
rlimani@arthurberry.com Total Assets $960,000
File 5220 / Rev20250605 *Financial information provided by Seller
All values provided by Seller **SDE = Seller Discretionary Earnings

TO RECEIVE ADDITIONAL INFORMATION, please click the link below

, . . ’

/é ARTHUR BERRY Eso?s\é\_/ ,ﬁ‘;ﬁ‘g@g‘?gg’“”’ Suite 230 to fill out and submit an electronic Non-Disclosure Agreement.
7 208-336-8000
‘i & COMPANY www.arthurberry.com FILL OUT AND SUBMIT NDA

DISCLAIMER: All information contained herein has been provided by the Client Company and while believed to be correct has not been verified. This information, including any recast and/or projections of financial
data, reflect considerable assumptions and subjective judgments which may or may not prove to be correct. There can be no guarantees that the Company’s past performance is achievable in the future. Arthur Berry
& Company makes no representations or warranties as to accuracy, truthfulness or completeness of the information presented herein and shall not be liable for any loss or injury in any way connected to this
document. At all times Arthur Berry & Company and its agents are agents for the Seller and not for the Buyer, unless otherwise provided in writing. Recipient must do their own due diligence. Price and terms are
subject to change.


https://arthurberry.com/non-disclosure-agreement/

