PHYSICAL THERAPY PRACTICE

Treasure Valley, ldaho

THE COMPANY
Established for over a quarter of a century, this thriving Physical <#herapy

THE STRENGTHS

Being established for over 25 years, the practice has developed a brand
synonymous with trust and quality care. Their stellar reputation is well
known with doctors, patients and the community. The experienced staff
assure that every patient is scheduled and treated properly.

THE REASON FOR SELLING

The Owner’s have enjoyed building and growing the practice, along with
the gratification of helping their patients through challenging injuries and
pain, but are now ready to retire.

THE IDEAL BUYER

An ideal buyer would be a Physical Therapist interested in owning a
practice or a regional or national Physical Therapy Practice interested in a
solid platform and immediate market share.

THE POSSIBILITIES

The current staff cannot keep up with the referrals and demand. A new
Owner could easily increase sales and profitability by hiring several new
Therapists and expanding treatment rooms.
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ARTHUR BERRY
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250 W Bobwhite Court, Suite 230, Boise, Idaho 83706
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ASSETS

Furniture, Fixtures & Equipment $17,000

Total Assets $17,000

All values provided by Seller

INCOME STATEMENT SUMMARY
Gross Sales $674,052
Cash Flow $104,552

Financial information provided by Seller

REQUEST ADDITIONAL INFORMATION

TO RECEIVE ADDITIONAL INFORMATION, please
click the link below to fill out and submit an
electronic Confidentiality Agreement.

https://arthurberry.com/confidentiality-agreement

208-336-8000 www.arthurberry.com

Brent Bungard
208-639-6168
bbungard@arthurberry.com

File 5115 /20220711

DISCLAIMER: All information contained herein has been provided by the Client Company and while believed to be correct has not been verified. This information, including any recast and/or projections of financial
data, reflect considerable assumptions and subjective judgments which may or may not prove to be correct. There can be no guarantees that the Company’s past performance is achievable in the future. Arthur Berry
& Company makes no representations or warranties as to accuracy, truthfulness or completeness of the information presented herein and shall not be liable for any loss or injury in any way connected to this
document. At all times Arthur Berry & Company and its agents are agents for the Seller and not for the Buyer, unless otherwise provided in writing. Recipient must do their own due diligence. Price and terms are

subject to change.



